
THE COUNTDOWN TO PAYDAY

LEAD GENERATION

APPOINTMENTS SET

Identify & Qualify
“Intent, Motivation, Timeline”

APPOINTMENTS HELD

AGREEMENTS

CONTRACTS

CLOSINGS

$ $ $$ $ $

Selling Proposition
“Why should I meet with you?”

Value Proposition
“Why should I hire you?”

Service Plan
“Distribute the Product”

Lead Conversion

The Prom
ise

4 E’s


